JOhn Doe New York, NY 123-456-7890 johndoe@example.com

Business Development Associate linkedin.com/in/johndoe johndoe.com johndoe.com/portfolio

SUMMARY

Results-driven Business Development Associate with 5+ years of experience driving revenue growth, leveraging strategic
partnerships, and delivering data-driven insights to inform business decisions. Proven track record of consistently
meeting or exceeding sales targets, with a strong ability to identify and capitalize on new business opportunities.

SKILLS

Sales Strategy e Business Development e Data Analysis e Marketing ¢ Communication e Leadership
Time Management e Project Management

EXPERIENCE
Business Development Associate Jan 2020 - Present
ABC Corporation New York, NY

Develop and execute strategic business development plans to drive revenue growth and expand market share. Identify, cultivate, and close
new business opportunities, resulting in a 25% increase in sales revenue within the first year. Collaborate with cross-functional teams to
launch new products and services, yielding a 30% increase in customer engagement. Conduct market research and analyze industry trends to
inform business decisions, providing actionable insights that drive business growth.

e Develop and execute business development strategies to drive revenue growth
¢ |dentify and close new business opportunities
e Collaborate with cross-functional teams to launch new products and services

e Conduct market research and analyze industry trends

Sales Associate Jun 2018 - Dec 2019
DEF Agency Los Angeles, CA

Generated new business leads and managed existing client relationships to drive sales growth. Utilized data-driven insights to identify and
capitalize on new sales opportunities, resulting in a 15% increase in sales revenue within the first year. Developed and delivered sales
presentations to clients, resulting in a 20% increase in sales conversions. Collaborated with internal teams to develop and implement sales
strategies, yielding a 10% increase in sales pipeline growth.

e Generate new business leads and manage existing client relationships
o Utilize data-driven insights to identify and capitalize on new sales opportunities
e Develop and deliver sales presentations to clients

e Collaborate with internal teams to develop and implement sales strategies

EDUCATION
Bachelor's Sep 2014 - May 2018
University of California, Berkeley Berkeley, CA

Business Administration GPA: 3.5



CERTIFICATES

Certified Sales Professional
National Association of Sales Professionals
2020

Completed a comprehensive sales training program, demonstrating expertise in sales strategy, business development, and data analysis.



