
S A N D R A  K I M U R A

R E T A I L  B U S I N E S S  O W N E R  /  B O U T I Q U E
F O U N D E R

S U M M A R Y

Passionate retail business owner with 8 years operating Lumira Boutique, a

contemporary women's fashion boutique in Portland. Grew single-location

revenue from $280K to $1.4M annually. SBA WBC-certified woman business

owner. Expert in retail buying, visual merchandising, inventory management,

and omnichannel retail strategy.

C O N T A C T

sandra.kimura@email.com

(555) 269-7258

Portland, OR

lumiraboutique.com

linkedin.com/in/sandrakimura

S K I L L S

• Retail Buying &
Merchandising

• Inventory Management

• Visual Merchandising

• Omnichannel Retail

• Customer Experience

• Financial Management

• Shopify / E-commerce

• Vendor Relations

E D U C A T I O N

Bachelor of Science,

Fashion

Merchandising &

Business

2007–2011

Oregon State University

Corvallis, OR

GPA: 3.6

L A N G U A G E S

English Native

Spanish Fluent

C E R T I F I C A T E S

SBA Women's

Business Center

(WBC) Certification

2017

U.S. Small Business
Administration

Certification recognizing
woman-owned small
business eligibility for SBA-
backed programs and
resources.

SCORE Business

Mentoring Participant

2016

SCORE Association

Completed 12-session
SCORE mentoring program
focused on retail business
planning and cash flow
management.

Oregon Retail

Association Member

2017

Oregon Retail Association

Industry membership
providing access to
advocacy, education, and
networking resources for
Oregon retailers.

E X P E R I E N C E

Owner & Founder 2016–Present

Lumira Boutique LLC Portland, OR

• Grew annual revenue from $280K launch year to $1.4M through strategic
product curation and local brand building

• Built loyal customer base of 3,200+ active clients with 68% repeat purchase
rate through personalized service and loyalty program

• Launched e-commerce store in 2020 generating $380K in online sales within
first 24 months

• Reduced inventory carrying costs by 22% through data-driven open-to-buy
planning and supplier lead time management

Retail Operations Lead 2013–2016

Nordstrom Portland, OR

• Managed women's contemporary department achieving $3.2M in annual sales
across 6 Nordstrom locations

• Trained and developed 12 sales associates, 3 of whom were promoted to
department leads

• Maintained vendor relationships with 20+ brands and executed seasonal floor
sets for 45,000 sq. ft. selling floor

Fashion Buyer Assistant 2011–2013

Macy's – Northwest Region Seattle, WA

• Assisted senior buyer in managing $8M open-to-buy across 5 contemporary
women's wear categories

• Analyzed sell-through data and recommended markdowns saving $120,000
in excess inventory per season

P R O J E C T S

Retail Business Expansion 2020 - 2022

Project Manager

Developed and implemented a business expansion plan, resulting in a 50%
increase in sales and a 25% increase in profitability

Market Research • Financial Analysis • Marketing Strategy

E-commerce Platform Development 2019 - 2020

Project Manager

Developed and implemented an e-commerce platform, resulting in a 20%
increase in online sales

E-commerce Platform • Digital Marketing • Payment Gateway
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