
MARGOT VANCE
Retail Buying Specialist

margot.vance@email.com (212) 555-0193 New York, NY linkedin.com/in/margot-vance-buyer

SUMMARY
Retail Buying Specialist with 7 years sourcing, negotiating, and managing product assortments at Bloomingdale's and Macy's.
Currently runs a $31M Contemporary Women's Apparel category at Bloomingdale's at 98.4% sell-through; lifted turn rate from 4.1 to
5.6 in 2 years. Cut end-of-season markdown expense $1.4M through proactive in-season reorder discipline. FIT BFA; CPSM and NRF
Certified Retail Buyer credentials.

EXPERIENCE
Retail Buying Specialist
Bloomingdale's

Aug 2021 - Present New York, NY

Buyer for the Contemporary Women's Apparel category across 36 doors.

• Managed open-to-buy for Contemporary Women's Apparel generating $31M annual sales; held 98.4% sell-through rate in FY2023.

• Negotiated 14 vendor contracts with total value of $8.2M; secured average 11% cost reduction vs. prior-year terms while
maintaining quality standards.

• Cut end-of-season markdown expense $1.4M through early identification of slow-moving SKUs and proactive in-season reorder
adjustments.

• Analyzed weekly sales velocity across 620+ active SKUs to drive reorder and cancellation decisions; improved turn rate from 4.1 to
5.6 in 2 years.

• Introduced 8 new vendor relationships resulting in 14 exclusive styles that generated $2.7M in incremental first-season revenue.

Assistant Buyer
Macy's Inc.

Sep 2018 - Jul 2021 New York, NY

Assistant buyer supporting the senior buyer on a $18M handbag and accessories book.

• Supported senior buyer managing $18M annual handbag and accessories business; handled PO management, vendor
communication, and in-season sales tracking for 800+ SKUs.

• Identified 3 underperforming vendor lines; recommended and executed exit strategy that saved $380K in projected markdown
exposure.

• Prepared weekly sell-through and sales recaps presented to the VP of Merchandising; recommendations influenced $2.1M in
reorder decisions.

• Promoted directly to Retail Buying Specialist at Bloomingdale's on referral from Macy's senior buying leadership.

EDUCATION

Bachelor of Science
Fashion Institute of Technology (FIT)

Sep 2014 - May 2018 New York, NY

Fashion Business Management · GPA: 3.7/4.0

PROJECTS
Contemporary Women's Apparel Turn Rate Initiative
Buyer Lead

Jan 2022 - Dec 2023

Drove the assortment redesign and weekly reorder discipline that lifted category turn rate from 4.1 to 5.6 over 24 months — the #1
turn-rate gain in the Contemporary division.

SKILLS
Open-to-Buy Management Vendor Negotiation Assortment Planning Markdown Management

Sales Data Analysis Microsoft Excel / Power BI JDA / Blue Yonder Buying Suite Exclusive Vendor Sourcing
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LANGUAGES
English

French

Spanish

CERTIFICATES

Certified Professional in Supply Management (CPSM)
Institute for Supply Management · Jan 2020

ISM's senior procurement credential covering strategic sourcing, negotiation, and supplier management.

NRF Certified Retail Buyer (CRB)
National Retail Federation · Sep 2022

NRF buyer certification covering assortment planning, OTB, and markdown discipline.

AWARDS
Bloomingdale's Buyer Excellence Award
Bloomingdale's · Feb 2024

Annual recognition for 98.4% sell-through and $1.4M markdown reduction in FY2023.

Macy's Outstanding Assistant Buyer
Macy's Inc. · Feb 2021

2021 internal award for the underperforming vendor exit strategy that protected $380K of margin.

STRENGTHS
Open-to-Buy Discipline
Reviews hindsight every Monday and acts the same week — the habit behind 98.4% sell-through and 5.6x turn rate.

Vendor Trust
Negotiates 11% cost-downs without losing the same 14 vendors year over year — the rare combination senior buyers actually
deliver.
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