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SUMMARY

Results-driven Sales Representative with 5+ years of experience driving revenue growth, exceeding sales targets, and building
strong relationships with clients. Proven track record of consistently meeting or exceeding sales quotas, with a strong ability to
communicate complex product information and negotiate contracts.

SKILLS

 Sales Strategy  Product Knowledge * CRM Software
« Account Management « Communication  Data Analysis
 Negotiation » Time Management

EXPERIENCE

Senior Sales Representative Jan 2018 - Present

XYZ Corporation New York, NY

Senior Sales Representative responsible for driving sales growth, managing client relationships, and identifying new business
opportunities.

e Generated $1.2M in annual sales revenue, exceeding quota by 25% in 2020
¢ Built and maintained a portfolio of 50+ clients, with a 95% client retention rate

o Collaborated with cross-functional teams to develop and execute sales strategies, resulting in a 30% increase in sales pipeline
growth

e Conducted product demonstrations and presentations to prospective clients, resulting in a 25% conversion rate
o Negotiated and closed deals with Fortune 500 companies, with an average deal size of $50,000

Sales Representative Jun 2015 - Dec 2017
ABC Inc. Chicago, IL
Sales Representative responsible for generating new business, managing client relationships, and driving sales growth.

o Consistently met or exceeded monthly sales targets, with a peak performance of 150% of quota in Q2 2016

o Developed and executed account plans to drive sales growth, resulting in a 20% increase in sales revenue

¢ Built and maintained relationships with 20+ clients, with a 90% client satisfaction rate

¢ Assisted in the development and implementation of sales training programs, resulting in a 15% increase in sales team
productivity

o Collaborated with marketing team to develop and execute lead generation campaigns, resulting in a 25% increase in lead
volume

EDUCATION

Bachelor's Aug 2010 - May 2014
University of Illinois Champaign, IL
Business Administration 3.5/4.0
CERTIFICATES

Sales Management Certification May 2023
HubSpot Academy

Recognized for exceeding sales targets, mastering client relationship strategies, and demonstrating excellence in sales
leadership and negotiation.



